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1. Make sure your supplier gives you a clear indication of when your contract is up for renewal, you can lock in prices earlier than you may think to ensure best prices and budget accuracy.
2. Look on your contract for feed in tariffs and KVA, your unit rate may be low but you could be paying above the odds for these.
3. Moving into new premises, do you know you can change tenancy on your contract and it becomes null and void so you can renegotiate a new deal?
4. When you’re dealing with a broker make sure you read the Letter of Authority (LOA) they ask you to sign and change anything you are not comfortable with. Some brokers put in that they can sign contracts for you or that they are alone are allowed to deal on your behalf
5. Make sure when you are looking at a new contract they give you options, a lot of brokers are signed to certain suppliers and receive a bonus if they sign with them. This does not always mean you get the best deal.
6. Ask your broker how much they earn, they don’t have to tell you but if they don’t are they charging you too much?
7. You can look for a new contract 6 months in advance of your contract end date. Some times its as much as 12 months in advance, ask your broker for more deals
8. 81% of all businesses believe that comparing business tariffs are complicated and not straight forward. This may be why 57% of all businesses use am outside expert to ensure they get the best deal.
9. You can sometimes be offered a free consultancy for your utilities, take this up as they will be able to point you in the right direction on your next contract. Please check the LOA you sign though to ensure they can’t lock you in to another contract.
10. Build a relationship with your broker/consultant, if you trust them they can really help you reduce your costs, environmental impact and your stress surrounding your utility contracts……IT’S WHAT THEY DO!!


