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1.  Make sure you choose a Specialist Broker with expertise in your industry 
2.  To ensure you get the best results, make sure your broker has open market access and is not tied to                                                              just one insurer

3. Choose a broker which has direct access to underwriters and who will take a proactive approach to ensure you receive the best possible representation
4. Set a meeting with your broker to understand the market, review what cover your business requires and discuss a plan of action and agree timescales
5. Complete your renewal proposal form as soon as possible – your broker should aim to have this with you at least 6-8 weeks before your renewal date
6. Make sure you complete the proposal form clearly and neatly with no gaps or information missing. Also look to include any positive supporting information, such as CV’s for directors, copy of terms of business, latest compliance report, chartered status, awards etc.
7. Not all PI policies are the same……A good broker will take the time to analyze the cover for you, highlighting any onerous exclusions and conditions
8. Price is not everything! Undoubtedly price is an important consideration, but it’s important to understand not only what cover you’re buying, but also the quality of the insurer
9. Understand what your claims notification conditions are under your policy; failure to comply with these can lead to your insurer refusing to deal with your claim
10. Don’t fall into the apathy trap! If you are not satisfied with the service from your current broker, pick up the phone and call QPI and find out how we can benefit your business today. 
Call 01604 712222 or email hayley.dawson@qpiprofessional.co.uk



